
 

This communication is provided to our clients, other current and prospective users of the MAS 90 or MAS 200 software, and our accounting and 

technology partners.  To remove your name from the mailing list reply to this e-mail and type 'remove' on the subject line. 

  

May 2005 

                                                                                                          

Dear MAS 90 or MAS 200 User, 
  

Your Opinion About Our Newsletter -- I am thinking seriously about discontinuing the 
*info newsletter that we purchase bimonthly from an outside service and instead concentrate 
on doing our own thing.  Here are my reasons: 1)  I get very little feedback pro or con, 2) *info 
follows a fairly staid writing stye (i.e., boring) and predictable content, and 3) It is too much of a 
mouthpiece for Best Software.  I feel we can do a better job and make the content more 
exciting and timely.  My thought is to make the newsletter and our Web site more interactive 
and provide for user feedback and information exchange (Shall we blog?).  It will take a little 
time and effort to get this done, but that's the plan whether we keep *info or not.  Please let me 
know if have strong feelings about *info and your own ideas about providing better service.  
Just reply to this e-mail or call me.   
  

MAS 90 and MAS 200 Pre-Release Guide to Version 4.1 – This roadmap to the 
immediate future of MAS 90 has been posted for review by Best business partners.  It is 
subject to change but still provides a pretty accurate picture of what to expect when 4.1 is 
released late this summer.  The major emphasis is on extending the new underlying 
technology and user interface that you see in the general ledger to accounts receivable, sales 
order, RMA, and bank reconciliation, as well as adding to the specific functionality of these 
modules.  There are also some enhancements to StarShip.  The document is available on our 
Web site for viewing and downloading.  Click on the following link: 
http://www.inetbusinesspartners.com/downloads/4.1%20prerelease.pdf   
  

New Clients -- We have acquired some interesting clients since the first of the year.  I 
will describe them,  as we do not to reveal client names unless specific permission is granted, 
  

    Regional Value Added Distributor of Telecommunications Equipment -- Initially 
assisted this client more fully utilize the MAS 200 distribution modules to achieve accurate 
costing and profit tracking for drop shipped items that constitute over 90% of its business. 
  

    Manufacturer of Broadband and Audio/Video Cable Products and Accessories  
  

    Publisher of Holistic Health Books -- Company sells over Web in U.S. and Canada 
utilizing the MAS 90 eBusiness Manager. 
  

    Interior Designer for Model Homes -- Assisting this client improve Accounts Receivable 
and Sales Order integration with Job Cost.  
  

Customer Referral Program, Win a $100 Gift Certificate...and More – We love sales 
referrals from our clients and business partners.  Sales are what helps us stay in business and 
grow, so we will be around to continue providing good service.  We are also actively seeking to 
acquire other companies that use MAS 90 as support clients.  Because of some volatility 



among the local resellers there are MAS 90 users who are seeking a stronger, more 
reliable support resource.  For referring us to either a new MAS 90 prospect or potential 
support client we will award the responsible person a $100 gift certificate to spend at the 
Cherry Creek Shopping Center.  All you have to do is contact the prospect and ascertain their 
willingness to talk to us, and then call us.  Should a new MAS 90 candidate decide to purchase 
the software, we will pay your company a flat 5% fee calculated on the product purchase price 
upon consummation of the sale.  This could be $1000 or more. 
  

MAS 90 and MAS 200 Existing Customer Promotions Through June 30, 2005 

  

* 20% off Business Alerts Professional 
* $150 Rebate with Visual Integrator Purchase 

* Two Free DrillDown Viewers when You Buy FRx Desktop ($590 value) 
* 20% off Purchase of Accounts Payable or Bank Reconciliation Extended Solution Products 

* Save $500 on Silver and $800 on Gold Support Plan Upgrades 

* Lapsed Customers Can Save 25% on ClientCare Plan Renewals - plus 20% on a MAS 90 or MAS 200 Module 
of Their  Choice 

* $75 off Per User with Purchase of SalesLogix 

  

  

Sincerely, 

 

  

Lee Bengston, President 
Lee@InetBusinessPartners.com 

303-780-7388 

  

  

  

  

  


